
 

 

The 7 Critical Things To Watch Out For 

When Buying A Real Estate Course.  
 

 



Unleash Your Real Estate Potential: A No-BS Guide to 

Choosing the Right Course  

  

Hey there, future real estate mogul! I’m here, ready to guide you 

through the minefield of real estate investing courses. You're here 

because you're hungry for success, you've got the ambition to build 

wealth, and you're smart enough to know that education is your 

golden ticket. But not just any education - we're talking about learning 

that transforms, that propels you into the realm of the real estate elite.  

   

Here's the hard truth - the world's full of gurus and 'experts' selling 

you on dreams, but I'm here to cut through that noise. This guide is 

your armor against the BS, a roadmap to courses that don't just 

promise, but deliver real value. We're going to dive deep into what 

makes a course worth your time and money. I'm talking real results, 

actionable strategies, and education that's as real as the ground under 

your skyscrapers.  

   

Buckle up, it's time to shift your real estate game into a whole new 

gear. Let's get you on the path to being not just a player, but a 

conqueror in the real estate arena.  

  



 

  

1:   Real Results, Not Just Rhetoric: The Truth Behind 

Success Stories  

  

Alright, listen up! This is solid wisdom coming at you, so you better 

pay attention. We're kicking off with the most crucial part of your real 

estate education journey – distinguishing the real deal from the fluff. 

It's about "Real Results, Not Just Rhetoric."  

   

Now, I've seen too many smooth talkers in fancy suits selling dreams. 

They'll show you pictures of yachts and mansions, promising that 

you'll be rolling in cash in no time. But here's a rule you should follow 

– if it sounds too good to be true, it probably is. So, how do you 

separate the wheat from the chaff? It's simple: Look for tangible, 

undeniable success stories.  



   

1. The Success Record:  

You want a course that's churned out real, successful real estate 

investors. We're talking about individuals who started where you are 

and now own significant portfolios. Ask for case studies, testimonials, 

and real names. No vague statements like "John D. quadrupled his 

investment!" Who's John D.? What did he invest in? Dig deep!  

   

2. The Before and After:  

Look for transformation stories. A good course doesn't just add a few 

tips to your knowledge bank; it revolutionizes the way you approach 

real estate. The best endorsements are those where you see a clear 

before and after – a nobody turned into a real estate powerhouse.  

   

3. Transparency is Key:  

Any course can claim a 100% success rate. Demand transparency. How 

many students actually complete the course? What’s their average rate 

of return on investments post-completion? If a course creator shies 

away from sharing data, walk away.  

   

4. Diversity of Success:  

Real estate isn't a one-size-fits-all. A valuable course shows success 

across different markets and strategies. Residential, commercial, 

rentals, flips – you want to see it all. That's how you know the 

strategies taught are versatile and robust.  

   



5. Continual Growth:  

Finally, real success isn't just a one-hit wonder; it's about continual 

growth. The best courses have alumni that keep succeeding, year after 

year. That's the real proof – not just a flash in the pan, but a flame that 

keeps burning brighter.  

   

Remember, you're investing in your future. Don't settle for fancy 

words and empty promises. Demand proof, seek transparency, and go 

for the course that shows real, undeniable results. That's how you play 

the game in the big leagues, and that's how you win.  

  

"Education is what you learn after you leave school."  

Robert Kiyosaki  

  

2:   Practical Over Theoretical: The Real Estate Battlefield  

  

Alright, soldiers of fortune, it's time to get your hands dirty because 

now, we start talking about getting practical. This is the real world of 

real estate, where theory meets the road and the road is where the real 

money is made. Let's dive into why you need to focus on courses that 

are less about theory and more about action.  

 

 

   



1. The Battle-Tested Strategies:  

In the world of real estate, you need strategies that are tested in the 

fires of the market, not just scribbled on a chalkboard. You want a 

course that's giving you tools, techniques, and strategies that have 

been used in the real world, with real money, and have brought in real 

profits.  

   

2. From Classroom to Closing Deals:  

Look for courses that bridge the gap between learning and doing. I'm 

talking about courses that take you through the entire process – from 

finding a property, negotiating deals, to closing and managing your 

investment. This isn't just about learning the steps; it's about 

understanding how to take them in the real world.  

   

3. Interactive Learning:  

The best courses aren't just lectures; they're interactive. They should 

have workshops, simulations, and real-world exercises. You need to 

feel the pressure, make the decisions, and see the outcomes. That's 

how learning sticks. That's how you become a shark in a sea of fishes.  

   

4. Mentorship and Real-World Exposure:  

Nothing beats learning from someone who's been there and done that. 

A course worth its salt will connect you with mentors – real estate 

veterans who can guide you, critique you, and show you the ropes. 

This isn't about theoretical scenarios; it's about real-life advice from 

someone who knows.  

 

   



5. Adaptability and Flexibility:  

The real estate market is like the ocean – it's always moving, always 

changing. A good course doesn't just teach you the strategies for today; 

it teaches you how to adapt, pivot, and thrive in any market condition. 

Flexibility isn't just a bonus; it's a necessity.  

   

Remember, in real estate, knowledge is potential power, but action is 

real power. You're here to make moves, not just to take notes. Choose 

courses that arm you with practical, actionable advice – the kind that 

turns learners into earners. That's how you build your empire, one 

brick at a time.  

  

 

 

 

 

 

  



3:   Credentials and Credibility: The Real Deal in Real Estate 

Education  

  

Buckle up, real estate warriors! I’m guiding you to the next essential 

checkpoint – the credibility and credentials of your real estate course 

creator. This isn't just about buying a course; it's about investing in a 

leader who has truly walked the walk. Let’s break down why the 

pedigree of your mentor matters as much as the content of the course.  

   

1. Proven Track Record in Real Estate:  

First things first, your course creator needs to be a seasoned soldier in 

the real estate battlefield, not just a general in theory. We’re talking 

years of experience, a portfolio that speaks louder than words, and a 

history of profitable deals. Their track record should scream success – 

loud and clear.  

   

2. More Than Just a Course Seller:  

Beware of those who are great at selling courses but have little to show 

in terms of real estate achievements. You need a mentor who's been in 

the trenches, not just someone who's good at marketing their course. 

The proof is in their professional pudding – look for tangible 

achievements in the field.  

   

3. Recognized by the Industry:  

A credible mentor isn't just self-proclaimed; they're recognized by 

their peers and the industry. Look for awards, publications, speaking 

engagements, and endorsements from other real estate professionals. 

Their reputation should extend far beyond their own marketing.  



   

4. Transparency and Honesty:  

The best mentors are transparent about both their successes and their 

failures. Real estate isn't a journey without setbacks, and a credible 

mentor will share these experiences so you can learn from them. This 

honesty is a hallmark of true expertise and confidence.  

   

5. Teaching Ability:  

Having success in real estate is one thing; being able to teach it 

effectively is another. A credible course creator should be a master 

communicator, able to break down complex concepts into 

understandable, actionable lessons. Their teaching style should 

resonate with you and inspire you to learn.  

   

6. Ongoing Involvement in Real Estate:  

Finally, ensure your mentor is still active in the real estate market. The 

best teachers are those who continue to practice what they preach, 

keeping up with current trends and market shifts. Their ongoing 

involvement is your assurance that they're teaching you up-to-date 

strategies.  

   

Remember, in the world of real estate education, the teacher's worth is 

as important as the lesson's content. Choose mentors who are proven, 

respected, and genuinely skilled not just in doing, but also in teaching. 

That's how you ensure you're learning from the best.  

  



"Success is not something that happens to you; it’s 

something that happens because of you and because of 

the actions you take."  

Grant Cardone  

  

4:   Market Relevance: Staying Ahead in the Real Estate 

Game  

  

It's time to talk relevance, folks! I'm here to remind you that in real 

estate, time waits for no one. Here we're zeroing in on the importance 

of market relevance in your real estate course. It's all about strategies 

that work in today's market, not tales from the glory days of 

yesteryear.  

   

1. The Evolving Real Estate Landscape:  

The first thing you need to understand is that the real estate market is 

as dynamic as it gets. What worked a decade ago might as well be 

ancient history today. Your course must address current market 

conditions, trends, and strategies that are working right now.  

   

2. Contemporary Strategies and Techniques:  

Look for courses that teach contemporary strategies. We're talking 

about modern marketing techniques, the latest in property 

technology, and current laws and regulations. The course should be a 



window to the present and future of real estate, not a dusty bookshelf 

of the past.  

   

3. Adaptation to Market Changes:  

A good real estate course doesn’t just teach you how to succeed in the 

current market; it equips you to adapt to changes. Markets shift, 

economies fluctuate, and your strategies need to be versatile. Your 

course should be like a Swiss Army knife, packed with tools for every 

scenario.  

   

4. Case Studies and Current Examples:  

The best learning comes from current examples and case studies. 

Ensure that the course includes recent success stories and analysis of 

current market scenarios. This isn't just about knowing what to do; it's 

about understanding how it's being done successfully right now.  

   

5. Predictive Insight:  

While no one can see the future, a course with market relevance will 

offer insights into where the market might be heading. This foresight 

comes from analyzing current trends and patterns, preparing you not 

just for today, but for tomorrow's opportunities and challenges.  

   

6. Local vs. Global Perspective:  

Real estate isn't just local anymore; it's global. Ensure your course 

doesn't just focus on a narrow geographical area unless that's your 

specific interest. A broad understanding of both local and 

international markets will give you an edge in this global game.  

   



Remember, the only constant in real estate is change. Your education 

needs to keep pace with this ever-evolving landscape. Equip yourself 

with knowledge that's relevant, current, and razor-sharp. That's how 

you stay not just in the game, but ahead of it.  

  

 

  

5:   Networking Opportunities: Your Real Estate Rolodex  

  

Get ready to connect! In real estate, your network is your net worth. 

Now we're diving into the world of networking opportunities in real 

estate courses. It's not just about what you learn; it's also about who 

you meet and connect with.  

   

1. The Power of Networking:  

First things first, understand that real estate is a people business. 

Deals are made, opportunities are found, and wealth is created 



through the connections you make. A course that offers rich 

networking opportunities is worth its weight in gold.  

   

2. Meeting Like-Minded Individuals:  

A good real estate course brings together ambitious, driven individuals 

like yourself. This is your chance to build relationships with future 

partners, investors, and mentors. The people you meet today could be 

the key to your next big deal.  

   

3. Access to Industry Professionals:  

Top-tier courses provide access to a network of industry professionals 

– realtors, lawyers, contractors, and more. These connections can be 

invaluable as you navigate your real estate journey. Remember, it's not 

just about what you know; sometimes it's about who you know.  

   

4. Learning from Peers:  

Your fellow students are a resource in themselves. They bring different 

perspectives, experiences, and insights. The group discussions, 

teamwork, and interaction are as much a part of your learning as the 

course content itself.  

   

5. Alumni Networks:  

Look for courses that have strong alumni networks. These networks 

can be a powerful tool for future opportunities and continued learning. 

Being part of an active, engaged alumni group can open doors that 

would otherwise remain closed.  

 

   



6. Events and Conferences:  

Courses that offer or connect you to real estate events, conferences, 

and seminars provide a platform for broader networking. These events 

are hotspots for learning, sharing, and building connections that span 

across the globe.  

   

Remember, in the world of real estate, isolation is your enemy. 

Embrace every opportunity to network, connect, and build 

relationships. The right course should not only educate you but also 

plug you into a network that supports and propels your growth. That's 

how you build not just a portfolio, but a legacy.  

  

 

  



6:   Ongoing Support and Resources: The Lifeline of Your 

Real Estate Journey  

  

Ok, real estate champions! Let’s talk about the support that keeps you 

climbing after the course ends. It's simple – the learning and growth in 

real estate don't stop at the classroom door. Let's talk about the 

importance of ongoing support and resources in your real estate 

education.  

   

1. The Journey Beyond the Course:  

Real estate is a marathon, not a sprint. A course that offers ongoing 

support understands this. It's about having a lifeline as you navigate 

the real-world ups and downs post-course completion. This support is 

crucial in applying what you’ve learned and continuing to grow.  

   

2. Mentorship:  

Mentorship can be the difference between stumbling in the dark and 

striding towards success. Look for courses that offer continued 

mentorship. Having access to seasoned pros who can offer advice, 

feedback, and guidance is invaluable as you forge your path in real 

estate.  

   

3. Access to an Investor Community:  

Being part of an active investor community is like having a brain trust 

at your fingertips. These communities provide a platform for sharing 

opportunities, experiences, and wisdom. The value of tapping into 

collective knowledge and networks cannot be overstated.  

   



4. Resource Libraries:  

A course should give you more than just lectures and notes; it should 

offer a treasure trove of resources. This includes access to updated 

market reports, legal templates, investment tools, and more. These 

resources are essential tools in your real estate toolkit.  

   

5. Continued Learning Opportunities:  

The best courses offer or connect you to continued learning 

opportunities. This could be advanced courses, webinars, or updated 

content relevant to current market conditions. The real estate world is 

constantly evolving, and your education should too.  

   

6. Feedback Mechanisms:  

A course that cares about your growth will provide avenues for 

feedback – be it on your deals, strategies, or plans. This ongoing 

feedback is crucial for learning from your successes and failures.  

   

Remember, in real estate, your growth is a continuous journey. A 

course that provides ongoing support and resources shows a 

commitment to your long-term success, not just your tuition fee. It’s 

an investment in your future, ensuring you're always equipped, always 

learning, and always growing.  

 

 

 

  



"If you’re not going to put money in real estate, where 

else?"  

Tamir Sapir  

  

7:   No Get-Rich-Quick Promises: The Truth About Building 

Wealth in Real Estate  

  

Listen up, go-getters, because this is critical. The final, and perhaps 

most crucial, piece of advice: Beware of any course that smells like a 

get-rich-quick scheme. Real estate is about smart work, patience, and 

strategy, not overnight miracles. Let’s debunk the myth of instant 

success in real estate.  

   

1. The Myth of Overnight Success:  

The first thing you need to understand is that real wealth in real estate 

isn't built overnight. It's built over time through smart decisions and 

consistent effort. Any course promising you instant wealth is selling a 

fantasy. Don't buy it.  

   

2. The Value of Hard Work and Patience:  

Real estate investing is a game of patience, persistence, and hard work. 

It involves research, analysis, and sometimes, playing the long game. A 

good course will prepare you for this journey, teaching you the value of 

each step in the process.  

   



3. The Importance of Smart Decision-Making:  

This industry is as much about what you know as it is about how you 

apply it. Smart decision-making is key. That means understanding the 

market, assessing risks, and making informed choices. Courses that 

focus on these aspects are worth their salt.  

   

4. Sustainable Growth vs. Quick Wins:  

Sustainable growth should be your goal, not quick, unstable wins. 

True wealth in real estate is built through sustainable practices and 

strategies that stand the test of time. A responsible course will focus on 

teaching you how to build a lasting and robust portfolio.  

   

5. Learning from Failures:  

Remember, every successful real estate investor has had their share of 

setbacks. A course that shares these realities, and teaches how to learn 

from failures, is more valuable than any that promises sure-shot 

success.  

   

6. Ethical Investing:  

Finally, ethical investing is critical. Real estate isn't just about making 

money; it's about contributing to the community and environment 

positively. A course with integrity will emphasize ethical practices and 

responsible investing.  

   

Remember, there are no shortcuts to real success. In real estate, like in 

life, the sweetest victories come from dedication, smart planning, and 

the patience to see your plans through. Look for courses that arm you 



with the knowledge and tools for a sustainable, ethical, and profitable 

real estate career. That's how you build not just wealth, but a legacy.  

  

 

  

The Blueprint for Real Estate Mastery  

  

And there you have it, future real estate titans – the end of our journey, 

but just the beginning of yours. You've armed yourself with the 

blueprint for choosing the right real estate investing course. 

Remember, this isn't just about picking a course; it's about choosing a 

path that leads to real, enduring success.  

   

You now know the importance of finding a course that offers real 

results and practical, actionable strategies. You understand the need to 

verify the credentials and credibility of the course creator, ensuring 

they have a proven track record in real estate, not just in selling 



courses. You've learned the significance of market relevance, ensuring 

that the course content is up-to-date and adaptable to changing 

market conditions.  

   

We've delved into the critical role of networking opportunities, 

emphasizing that real estate success often hinges on who you know as 

much as what you know. We've highlighted the importance of ongoing 

support and resources, reminding you that the best courses offer a 

continuous lifeline as you navigate your real estate journey. And 

finally, we've busted the myth of get-rich-quick schemes, reinforcing 

that real estate investing requires work, patience, and smart decision-

making.  

   

As you step forward, remember that knowledge is powerful, but action 

is paramount. The path to real estate success is paved with dedication, 

learning, and the courage to apply what you've learned. Choose your 

course wisely, build your network, stay informed, and remain ethical 

in your practices.  

   

Real estate is not just about building wealth; it's about building a life 

of freedom, impact, and fulfillment. You're not just investing in 

properties; you're investing in your future. So go forth with confidence, 

armed with the knowledge and insights you've gained. Your real estate 

empire awaits.  

   

Remember, you're not just a player in the game of real estate; you're 

here to dominate it. Let's go make some deals happen!   

 

 



 

 

 

 

 

 

 

 

 

 

How To Create & Scale Your Real Estate Passive 

Income To $10k+ And Beyond… And Close Deals On 

DEMAND… 

Regardless of Age, Experience, or Income Level...  

CLICK HERE TO FIND OUT MORE! 

 

http://www.mypassiveincomemastery.com/guide

